
Our Guiding
Process

Our opportunity to deliver to the client a 
recommended investment allocation to best solve 

their needs, whether now or into the future.

Introductory meeting to better 
understand the client’s values and 
objectives and define what they 

might consider success, as well as, 
what they hope to achieve 

financially now and into the 
future.

Creation of an income/financial plan. A 
financial forecasting exercise to begin the 

process of modeling out the objectives 
identified during the "Discovery" 

meeting. Ultimately, this serves to 
guide thinking on a client’s behalf to 

determine a.) how likely they are you 
to achieve their goals and b.) what is 
the optimal investment allocation 
needed to reach those goals most 
effectively.


